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Your CoacH IN A Box™

Fourth quarter 2009 new releases on CD
Empower your patrons with popular self-help seminars on CD!

Your Coach In a Box is a collection of self-help and personal development books on CD written by best-selling authors and
established speakers. These audiobooks focus on timeless topics, including improving memory, finding fun in the workplace,
reconnecting with your spirituality, and much more. Now your patrons can be coached by the best in the business!

1. PURPLE COW

Transform Your Business

by Being Remarkable

by Seth Godin Narrated by the author
Seth Godin is a best-selling author and

contributing editor to Fast Company Magazine.

His marketing expertise is recognized world-

wide for its depth and candor. In Purple Cow

he shows business-minded individuals how the

principle of the Purple Cow works. It is built

around the premise that consumers have seen enough brown cows and they are

tired of the same old, same old. But put a purple cow in front of them and they

are cager to learn more. Business

CA184LR (3 CDs/3 hours) Purchase $26.75
ISBN: 978-1-4407-6685-5 COP PRICE $21.40
Pub. in 2003

The 14 Questions Every Board Member

DWNING Needs to Ask

by Ram Charan ~ Narrated by Scott Peterson

A graduate of Harvard Business School,
a best-selling author, and the go-to advisor
for a number of successful corporations, Ram

! —— Charan knows what it takes to stay on top of

the financial world. Here he offers business

uers aard terner vesasse s | leaders and corporate board members an
invaluable resource for identifying potential obstacles a company may face and
implementing strategies to avoid and overcome them. Business

CA193LR (5 CDs/5.25 hours) Purchase $26.75
ISBN: 978-1-4407-6747-0 COP PRICE $21.40
Pub. in 2009
5. THE POWER OF
POSITIVE CONFRONTATION

e PR oF
POSITIVE:

The Skills You Need to Know to Handle
Conflicts at Work, at Home and in Life
by Barbara Pachter and Susan Magee
Narrated by the authors

A business communications consultant
and author of the personal development best-
seller When the Little Things Count ... And They
Always Count, Barbara Pachter is a renowned
expert on conflict management. Confrontation is inevitable, and in today’s
fast-paced world, dealing with these conflicts in positive, constructive ways
is essential. Pachter provides techniques and strategies that will help listeners
resolve conflicts so that all sides are satisfied. Nonfiction

“This is one of the best self-help books ever written.”—Larry King

GCONFRONTATION

E

 BARBARAPACHTER
st SUSAN WAGEE

CA186LR (7 CDs/8.25 hours) Purchase $37.75
ISBN: 978-1-4407-6689-3 COP PRICE $30.20
Pub. in 1999

e - | 2, THE NEW ART
THE NEW ART OF | OF NEGOTIATING
N EG OT IATJ N G How to Close Any Deal

by Gerard I. Nierenberg and Henry H. Calero
Narrated by Scott Peterson

Gerard I. Nierenberg developed the classic
Artof Negotiatingto help teach effective methods
of making deals. Now in this updated version,
Nierenberg and communications expert Henry

HOW TO CLOSE ARY DEAL
N &
| - <

= - Calero challenge long-held beliefs and adapt

older techniques to the ever-changing modern business climate. Accessible and
thought-provoking, 7/he New Art of Negotiating is the perfect instructional guide
for learning how to negotiate anything. Business

CA185LR (5 CDs/6 hours) Purchase $26.75
ISBN: 978-1-4407-6687-9 COP PRICE $21.40
Pub. in 2009
4. BUYING SECRETS
RETAILERS DON’T WANT
YOU TO KNOW ABOUT
by Peter Wink Narrated by the author

A best-selling author and world-renowned
dealmaker, Peter Wink knows all the ins and
outs of getting the most for his money. Here
it he shares this wisdom with listeners to provide

a foolproof guide for saving money in any kind
Pater WInk of transaction. Services and products don’t have
to cost an arm and a leg. And with Wink’s proven strategies, listeners will be
better equipped to get the best deal every time. Nonfiction

CA194LR (10 CDs/11.5 hours) Purchase $46.75
ISBN: 978-1-4407-6749-4 COP PRICE $37.40
Pub. in 2008

6. GREEN RECOVERY
Get Lean, Get Smart, and
Emerge from the Downturn on Top
by Andrew S. Winston
Narrated by the author

Advisor to a number of the world’s most
powerful and profitable companies, Andrew
Winston is a noted expert on green business
techniques. All too often, companies push
so-called green initiatives to the side when
the economy hits a downturn. Winston illustrates why this is a mistake
and offers a comprehensive plan for reversing this trend, delivering short-
term gains, and working toward long-term solutions to promote success and
sustainability. Nonfiction

ANDREW S WINSTON

GREEN

RECOVERY

CA195LR (3 CDs/3.75 hours) Purchase $26.75
ISBN: 978-1-4407-6751-7 COP PRICE $21.40
Pub. in 2009
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- 7. GOOGLE SPEAKS
(_] Q0 ]C Secrets of the World’s Greatest Billionaire
T Entrepreneurs, Sergey Brin and Larry Page
= by Janet Lowe Narrated by Sean Pratt
ﬁ ﬂ Janet Lowe’s Google Speaks continues a
& £ = =9 series of books that includes Warren Bufferr
‘\_{_ l;\‘,;: ail d Speaks, in which Lowe lets business leaders
o share the lessons they've learned on finding
k= & success. Here Lowe profiles what some call the
prototypical 21st-century company, Internet
giant Google. In less than 15 years, creators Sergey Brin and Larry Page built
what was supposed to be a simple search engine into a megaprofitable operation
with over $16 billion in annual revenues. Business

CA187LR (6 CDs/7 hours) Purchase $26.75
ISBN: 978-1-4407-6691-6 COP PRICE $21.40
Pub. in 2009

9. I HATE PEOPLE!

Kick Loose from the Overbearing and
Underhanded Jerks at Work and

Get What You Want Out of Your Job

@
by Jonathan Littman and Marc Hershon

T_' & Narrated by the authors
P E [] P L E l A contributing editor to  Playboy,

Jonathan Littman teams with comedian and
branding expert Marc Hershon to present

i w this informative and humorous profile of the
10 worst characters people deal with in a corporate environment. Meet the
terminally happy Smiley Face and the ultraresistant Stop Sign and the eight
other character types that drive most of us nuts. Here Littman and Hershon
provide techniques for becoming a “Soloist”—one who works well on their own
or in small groups, but also knows how to shake loose from the others. Business

CA189LR (6 CDs/6.75 hours) Purchase $26.75
ISBN: 978-1-4407-6695-4 COP PRICE $21.40
Pub. in 2009
11. THE LITTLE BOOK OF
MAIN STREET MONEY
21 Simple Truths That Help
Real People Make Real Money

by Jonathan Clements
and William J. Bernstein
Narrated by Sean Pratt

A former journalist for the Wall Street
Journal and the current Director of Financial
Guidance for myFi (from Citicorp), Jonathan
Clements offers listeners this comprehensive and concise personal finance
guide. Here he details 21 easy steps anyone can take to get on the road to
financial security. Learn how to manage your money wisely in order to save for
retirement, put your children through college, and more by using Clements’
expert advice. Nonfiction

CA191LR (4 CDs/4.5 hours) Purchase $26.75
ISBN: 978-1-4407-6699-2 COP PRICE $21.40
Pub. in 2009

8. LIFE IS BUT A DREAM
i Wise Techniques for an
75 Inspirational Journey

by Marcia Wieder Narrated by the author

In 1989, after building a multimillion-
dollar marketing company, Marcia Wieder
resigned to pursue another endeavor—helping
others achieve their dreams. Since then, Weider
has helped countless people do just that. Here
she examines the power of dreams to help
nurture deeper peace and true happiness. She also provides an easy-to-follow
plan for making your dreams come true. Nonfiction

LIFE IS BUT A DREAM

MERCLE WIEDER

CA188LR (6 CDs/6.5 hours) Purchase $26.75
ISBN: 978-1-4407-6693-0 COP PRICE $21.40
Pub. in 1996

10. GRAVITATIONAL MARKETING
The Science of Attracting Customers
by Jimmy Vee, Travis Miller, and Joel Bauer
Narrated by Travis Miller

Marketing gurus Jimmy Vee and Travis
Miller team with Infotainment maven Joel
Bauer to provide listeners a breakthrough
program for attracting new customers with
minimal effort. Its impossible to get new
customers without hard-selling, cold-calling, or

GRAVITATIONAL
 MARKETING.

Simamy Won. Trowii Millr b ol Bommt
even begging, right? Vee, Miller, and Bauer say no. Here they lay out a step-by-
step plan for letting new clients find you and remain with you forever. Business

CA190LR (6 CDs/6.5 hours) Purchase $26.75
ISBN: 978-1-4407-6697-8 COP PRICE $21.40
Pub. in 2008

12. GET OFF YOUR “BUT”

How to End Self-Sabotage and

Stand Up for Yourself

by Sean Stephenson  Narrated by the author
Not expected to live at birth, motivational

speaker and self-esteem expert Sean Stephenson

has overcome numerous obstacles in his life to

reach great heights—even serving in the White

House as a Presidential Liaison for the Office

of Cabinet Affairs. Here he recounts his own

remarkable story and teaches listeners how to leave excuses and their “buts”

behind while taking a stand for a better life. Nonfiction

Get OFf
:“H_Lll'"

CA192LR (5 CDs/6 hours) Purchase $26.75
ISBN: 978-1-4407-6701-2 COP PRICE $21.40
Pub. in 2009

CD COP 6 6 titles per quarter

$155 per quarter $620 per year

CD COP 12 12 titles per quarter

$310 per quarter $1,240 per year

For ordering information, see the enclosed order form or call Library Support at 1-877-732-2898.
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